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Meet CoPlanner and Foundational Planning
LIVE WEBINAR - Tuesday April 21, 2026, from 2:00 - 3:00 p.m. ET
Two new releases, one shared mission: to help advisors plan faster, serve more clients, and elevate every interaction. Join eMoney experts as they explain exactly how to put these tools to work from day one. Learn how advisors can fully leverage these new tools, built to give them more time, more control, and more capacity to deliver high‑impact advice.
REGISTER NOW
More Highlights
Discover Accounts Moving to Capital One
Capital One recently completed their acquisition of Discover. As a result, Discover Credit Card and Bank accounts will be transitioning to Capital One starting in January 2026 and going on into early 2027. When Discover accounts transition to Capital One, clients will be required to add the Capital One connection in the eMoney client portal and link their accounts.

Show More Accurate Retirement Income Estimates with Updated Annuity Assumptions
Beginning in April, annuity projections will reflect updated assumptions—including a decrease in the default management fee from 5% to 2.5% to better align with current market data and product trends. These changes may lead to higher projected annuity payouts and minor adjustments in plan outcomes across your advisor base.

Shifting from a Sales-driven to Planning-focused Mindset
Sales‑focused advisors may see planning as extra work, but positioning it as a tool that strengthens client relationships and supports revenue growth can change that perspective. Here are three ways to help them integrate planning more confidently.

eMoney Launches CoPlanner: A Groundbreaking Solution that Helps Advisors Build High-Quality Financial Plans in Seconds
eMoney introduced CoPlanner, a new feature that produces tailored financial plans in seconds while preserving advisor control and transparency. This press relase outlines how this innovation can help drive greater advisor adoption of planning and improve consistency in client outcomes.

Check out the Heart of Advice blog for more insights and best practices for successful financial planning engagement.
