7 Everyone has a unique why—their path, their

; purpose. It dictates how they choose to fill up
the cup that is their life. What's your why and

P % e how does it connect with that of your clients?

A 2021 eMoney study' of nearly 800 financial advisors and clients
revealed the value advisors provide aligns with the value clients seek.

Top Reasons an Advisor Top Reasons Clients Choose
Chooses This Profession to Work with an Advisor

Grow and protect
| enjoy helping people. my wealth.
| want to help Gain peace of mind.
others achieve their

financial goals Receive investment help,

and retirement advice.

-

To fulfill that value, advisors need to expand their thinking
beyond clients’ financial lives, as financial health is just one of
the influences on overall well-being and peace of mind.
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Financial Mental Physical Relational
health health health health

Well-being

Redefining Financial Wellness

of clients say they are receptive to financial wellness
90% discussions with their advisor. To engage clients more
meaningfully, reframe the dialogue around financial wellness.

How Advisors Define How Clients Define
Financial Wellness Financial Wellness

Clients are focused
on meeting goals,
financial health and
independence, and

Advisors are focused
on meeting goals,
executing plans, and
achieving investment
performance.

86%

How Technology Can How Technology Can
Benefit the Advisor Benefit the Client

Technology
makes it easier
for me to
connect on an
authentic,
personalized
level.

Technology
saves time to
focus on what

is important.

Utilize technology to create more time for one-on-one conversations and to
help clients visualize their financial plans—it’'s a win-win to plan with purpose.

For more information, visit
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